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There is a feeling, from a business point of view, that 
the pandemic crisis has started to ebb away. Although 
clouds of anxiety about new virus mutations are building 
around the world and causing restrictions, the degree 
of vaccination in the public is increasing which, taken 
together, gives a picture of a cautious return to normal. 
The pandemic is still affecting us, but hopefully to  
a decreasing extent in the future.  

Looking back over the past year, we can see that the order influx has 
not only returned to the levels we were at before the pandemic, but we 
have actually surpassed them. During November we saw a strong peak 
in our order intake and achieved a new “All Time High”, not just during 
November but also for a rolling 12-month period where our order influx 
is as much as 30% higher than the previous period.

To have a substantially increased order influx is a good testimony to 
all of us and is really something to be pleased about. At the same time, 
however, there has been a lot of pressure on our supply chain, which has 
led to longer delivery times. Despite these difficulties, we have managed 
to tackle the situation well, thanks to a huge effort from our fantastic 
staff.

We are prepared for continued success and have welcomed a total of
eight new employees since the summer break. We have strengthened
our workforce with five new employees in assembly, one in logistics, one 
in administration and a new sales representative for our B2B team, who
will be needed to meet the needs of our customers in the future.

We have a reputation as the most innovative company in the industry, 
and we always strive to live up to that. Despite the pandemic, EdmoLift 
is aiming ahead like the cutting-edge company it is. Nine new products 
will be launched next year to facilitate and change the working 
environment in workshops and workplaces globally.  

Major investments will also be made at our own workplace in the 
coming year to automate flows and further ensure the high quality of 
our manufacturing. We call this process of change EdmoLift 4.0.
EdmoLift has had a presence at major and important trade fairs during 
the autumn in Denmark, Italy, England and Germany. Our stand has 
enjoyed very high footfall, and our presence there has meant a lot of 
leads, some of which are already beginning to be seen in the order book. 

Sales are increasing to large customers, for whom we customise our 
products to their customer-specific requirements. They are, of course, 
welcome to visit us and follow our production, but the pandemic has 
taught us the benefits of digitising meetings as far as possible, also 
saving time, money and the environment. We have therefore started 
to offer digital Factory Acceptance Tests (FAT), which is similar to an 
expanded Teams meeting in which we show a product test run to the 
customer, reviewing all functions prior to delivery. The digitization 
process continues, and we have also launched a new website,  
www.parts.edmolift.com, where you can search our 275 most commonly 
used spare parts in a simple and convenient way.

In summary, EdmoLift looks back and learns from history, at the same 
time aiming to remain the leading player in its industry. We would also 
like to take the opportunity to wish our customers, suppliers, partners 
and staff a Merry Christmas and a Happy and Exciting New Year.  

A few words from the CEO

A strong 2021 lays the ground for an exciting 2022! 

Anders Wahlqvist
CEO EDMOLIFT AB

anders.wahlqvist@edmolift.se

23 December - closed
27-30 December - open

3-5 January - open
6-7 January - closed

Merry Christmas Merry Christmas 
FROM

EdmoLiftEdmoLift
Opening hours during Christmas and the New Year
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Trade Fairs 2021 EDMOLIFT’S STAND AT HI 21 IN DENMARK

HI 21 Trade Show Denmark
Søren Bæk Vennegaard, project manager and sales 
engineer at EdmoLift’s Danish subsidiary EdmoLift ApS, 
tells us:

“For the first time since the Covid pandemic broke out in 
Denmark, we could finally exhibit at a fair again in October, 
and we had some really good days at HI 21 in Herning. It was 
great to see people in the flesh again after the long break during 
the Covid pandemic. We were very pleased with the number 
of people who visited our stand – both existing and potential 
customers. 

There was a high level of interest in our products – especially 
our new range of lift trolleys, WP by EdmoLift, the updated 
version of NEO 30 and our unique armlift.”

Motek Stuttgart Germany
Florian Warning, CEO of EdmoLift’s German subsidiary 
EdmoLift GmbH, tells us:

“October 2021 marked the first time since the Covid pandemic 
erupted in Germany that we exhibited at a trade fair. We did 
not know what to expect, but we built our stand and were 
pleasantly surprised by the large number of visitors to the 
exhibition in Stuttgart. We exhibited work positioners with 
platform and various lifting forks, ART 1500 GV, TLD 2000 and 
HDL 2000. If the situation improves in 2022, we plan to visit 
LogiMAT Stuttgart, Logistics and Distribution in Hamburg and 
Dortmund, and also Motek in Stuttgart. I would like to take this 
opportunity to send a BIG THANK YOU to all the visitors who 
dropped in on our stand!”

Last autumn, EdmoLift and its dealers have, for the first time since 2019, exhibited at four major trade fairs in 
Denmark, Germany, Italy and England. The footfall was surprisingly high and the fairs led to many visitors to the 
stands, resulting in a lot of productive meetings and many very concrete leads.

EDMOLIFT’S ITALIAN DEALER 
LEANPRODUCT’S STAND AT MECSPE 
2021 IN BOLOGNA
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She is responsible for the flow of incoming invoices to 
the finance department, registering new customers and 
suppliers, raising invoices, and entering payments.  
She also handles incoming post, making sure everything 
gets where it should be. But who is she, this new sunny 
girl in the finance department who had her first working 
day in early August? 

“I was born and raised in Härnösand, moved pretty soon after 
graduating from my Economics studies at high school and left 
town for Oslo where I lived seasonally for 6 years to save up 
money to fund my travel abroad. I also spent 3 winter seasons in 
Åre. After 6 years I joined the retail course at Falun and studied 
there for a few years and graduated in business administration. 
Then I moved to Stockholm for a change, but found out pretty 
quickly that living there wasn’t for me, so I moved home to 
Härnösand, where I got a temporary position at Åhléns that I 
applied for, and that was the way here. 

Frida, who enjoys high speed skiing downhill, preferably with 
a snowboard under her feet, spent much of her free time on the 
slopes at Åre. She is now 35 years old and has bought a house in 
Gånsvik with her partner a year ago that will need a great deal of 
renovation. 

“It is usually my partner who does the carpentry work, we could 
say that I’m the one who takes care of planning (laughter!) But 
it’s been an exciting year in many ways, and there was not so 

much snowboarding last winter season. But this Christmas 
we will take a trip to Åre and then in the spring we are looking 
forward to going to Vårdkasbacken with the family. 

At the same time as all the carpentry and planning, they 
have watched little Annie, the couple’s daughter, learning to 
both crawl and walk. She has two colleagues in the finance 
department and is enjoying her new workplace. 

“I’m enjoying it hugely! I have had a very warm welcome and 
it feels like a small, family business, while still being a large 
company. 

Meet our 
new finance assistant 
Frida Paindelli

FACT SHEET: FRIDA PAINDELLI

AGE:	 35
FAMILY:	 Husband and a daughter aged one year and 	
	 three months.
LIVES IN:	 House in Gånsvik
JOB:	 Finance Assistant
LEISURE:	 Renovating her house, socialising with family 	
	 and friends and longing for snowboarding 	
	 weather.



#3-2021

UpDate
NEWSLETTER

New  
website!

parts.edmolift.com

Find EdmoLift’s spare parts easily on-line!
In recent years, EdmoLift has seen an increasing demand 
for spare parts, as customers have started to contact 
us in order to perform regular maintenance work as a 
more preventive approach. To make it as convenient as 
possible to find the right spare parts, EdmoLift has just 
launched a new website, www.parts.edmolift.com 
The site allows you to find photos of, and information 
about, the most common spare parts. You can also send 
requests to EdmoLift directly via the website.

“As our products have been on the market for almost 60 years, 
we see an increased need for spare parts every year. At the same 
time, many of our customers service their products regularly to 
reduce the risk of long downtimes due to major repairs. We are 
pleased to see that this means that our products’ lifetimes are 
extended, which in turn contributes to long-term sustainability,” 
explains Henrik Tjernberg at EdmoLift.

The new website is divided into three main categories, with sub-
categories that allow you to navigate easily to the right type of 
spare parts. The site also features a search function that can be 
used for free text searches or to search directly by part number 
if you know the number of the spare part you are looking for. 

Each spare part also shows whether it is a part that we usually 
have in stock or not. To make it as convenient as possible to 
submit a request, the site has a function similar to a shopping 
basket, just like the one you use in a web shop. Once you have 
put your spare parts in your shopping basket, you can use the 
form on the site to send the order form directly to EdmoLift’s 
B2B group. If you do not wish to send your request via the 

site, you can press a button to copy the shopping basket to the 
clipboard and send it yourself by regular e-mail to  
b2b@edmolift.se or to one of our retailers.

The site cannot display all of the spare parts specified for a 
specific product model because many of EdmoLift’s products are 
customised and many product models have changed over time 
as product improvements have been introduced. This means 
that older models do not necessarily contain exactly the same 
components as the newer models, which means that EdmoLift 
cannot print the exact model designations that the parts fit.     

“Our idea is that a customer who needs to replace a spare part 
should be able to easily identify it by using the pictures and 
information that can be found on the site. If the customer is 
unsure, it is a good idea to send the serial number of the product 
that the part is for, so that we can double check and guarantee 
that the part we provide is the right one, concludes Henrik. 

At launch there are 275 spare parts posted. Our goal is for that 
to double within a year. Text content, pictures and new items 
will be reviewed and updated on an ongoing basis.
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The future’s vertical 
logistics solutions are already here!

A good concept must be easy to understand. 
Now EdmoLift is investing in making its new 
logistics table concept the most intuitive lifting 
table programme on the market.
“EdmoLift is a company that solves problems,” says Alfred 
Johansson, Marketing Strategy Manager at EdmoLift and 
continues, “we certainly manufacture and deliver products, 
but above all we provide our customers with ergonomic, and 
incredibly efficient, solutions to problems. And it is important 
that the customer first and foremost understands what 
problems we can solve rather than exactly which lift table 
models we offer.” 

Expertise and knowledge are the key to success
“Our product range is so strong and wide that we can basically 
lift and position anything in any environment. And because we 
have some of the best sales and design engineers in the industry, 
we can demonstrate first-stage idea and concept solutions to 
customers and then, once the customer knows what they need, 
draw up the precise product specifications and find a complete 
solution,” explains Alfred Johansson. 

Logistics tables will start out from three basic concepts: 
loading dock logistics, speedy logistics and flexible logistics.

“We have a lot of faith in the new way to communicate and 
that that it will be helpful helpful to our customers,” says Hans 
Vikström, Engineering Manager at EdmoLift. Some years ago 
we expanded our loading dock table programme by moving 
away from specific models in order to focus on the customer’s 
needs and the environment in which the loading dock lift table 
solution needs to work. This is the next step in becoming even 
more customer-oriented in our process. Our goal is to provide 
customers with a cost-effective solution at the right level of 
safety that works optimally in the customer’s environment.

Clear trends lead development
There is an incredible amount of things happening in the field of 
logistics management and a growing trend are efficient logistics 
solutions in modern distribution centres. We have already 
delivered some strong solutions to continental Europe that have 
been extremely well received. Now that we can also carry out 
digital FATs (Factory Acceptance Testing) from Härnösand, 
we can work efficiently throughout the chain,” concludes Hans 
Vikström. 

Loading dock logistics Flexible logisticsSpeedy logistics

WATCH VIDEO
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Central Sweden, 
a region full of  
lifting capacity!

Niklas Fällström has been EdmoLift’s field 
salesperson for Central Sweden since 2016,  
a region that covers some of Swedish industry’s 
most important locations, including Stockholm, 
Eskilstuna, Västerås and Södertälje.  
And EdmoLift has strengthened its market 
position in the region every year 

“It has been an exciting journey so far. We have managed to 
grow every year and we discover new customers in need of 
strong lifting solutions almost daily,” says Niklas. 

Huge variations in companies
The region includes some of the industry’s heavyweights such 
as ABB, Scania and Atlas Copco, to name only a few, but also 
smaller customers who need to be able to lift, position or move 
objects from one location to another. 

“What is evident is that EdmoLift offers solutions that cover the 
common needs of different types of companies. And that means 
that my work continues to be challenging and interesting,” 
Niklas explains and continues, “One day you might be in the 
middle of a production building where thousands of kilos 
of components and semi-finished products are moved every 
second, and where we have been asked to come up with a 
solution that will make this flow even more efficient. The next 
day you might be at a ten-man company that needs help to 
transform its basement premises into a small warehouse and 
logistics hall that will be able to receive and ship products from 
a ground-level room. 

Good prospects 
Niklas is convinced that EdmoLift will be able to continue its 
strong process of growth in the region. He sees an increasing 
need among customers for customised lifting solutions that suit 
their specific needs and also that more and more people are 
looking for flexible internal logistics solutions. 

“We are very good at making modifications, we have always 
been. But a few years ago, it became more common for 
companies to require solutions for reception and despatch of 
goods and also for being able to move materials and machinery 
within its premises in an efficient manner. We are in a position 
to meet these needs with product combinations that take a 
holistic approach to the customer’s entire supply chain, whether 
logistics, manufacturing or material handling. I am quite certain 
that in a few years we will have doubled our sales figures in the 
region,” concludes Niklas. 

Niklas Fällström
Field Sales
Central Sweden

NIKLAS SHOWS A GALVANISED LOGISTIC 
TABLE INSTALLED AT A SCHOOL IN THE 

STOCKHOLM REGION
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EdmoLift’s product range  
continues to grow!
Product development plays a central role in EdmoLift's organisation, and every 
year we launch more new and improved models that will meet market needs. 
This year is no different and EdmoLift is introducing as many as 7 new models 
in the car lifting table range, T series and HD series. Hans Vikström, EdmoLift’s 
Engineering Manager, tells us a little about the various new models below.

TO/TOD
These are our largest scissor lift tables in terms 
of the size of the table top, a great option 
when you want to move large bulky loads, such 
as cars, between floors. We have developed a 
single scissor model TO 3500 and also a vertical 
double scissor model TOD 3500 in case you 
need even more lifting motion.

TX 4000, TP 10 000
We are presenting two new workhorses in our T-series. 
These are two sturdy lifting tables that fit perfectly in 
many different logistics solutions, and these will above 
all be effective lifting aids at loading docks, helping our 
customers get safer and faster handling of their goods.

TO 3500

TOD 3500

TP 10 000
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Our new 
product catalogue 
is here!

DOWNLOAD 
THE CATALOGUE

The catalogue contains many exciting 
innovations such as our new logistics table 
concept, two new products in our AIR range, 
new car lift table models and more.  

YOU CAN DOWNLOAD THE CATALOGUE HERE:

www.edmolift.com/catalogue2022

HD series
We have continued to broaden our HD range 
with the HDB, HDM and HDA models in order 
to meet our customers’ high demands.  
The HD series is an important part of our 
product range in cases where our customers 
need a lifting table that is in frequent use 
and is capable of working with minimal 
maintenance.

EdmoLift AB Jägaregatan 11, SE-871 42 Härnösand, Sweden, tel: +46 (0)611-837 80, e-mail: b2b@edmolift.se, Internet: www.edmolift.se

HDA 2000


